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Chris encountered a common challenge in the world of financial services:

converting interest into tangible appointments. Chris has P T——— 200’
understood that growth doesn't always follow a conventional path. °

Using Automation Engine, the office has adopted a strategy that Most Successful
emphasizes consistent visibility across various platforms, including Lead Generation:
emails, TVand digit(ﬂ ads. Retirement Income Teeter-Totter
Rather than relying solely on campaign forms, the office focused on 829 Audience
maintaining a presence that prospects could trust and recognize over time.
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This adaptable approach proved to be a game-changer. °
The ongoing exposure helped cultivate familiarity and trust, 1 Appt. Request
leading to prospects independently picking up the phone and 1 4°I _
calling the office. © [Conversion Rate

This engagement demonstrated the power of strategic presence, Most Successful Paid:
showing that while not every interaction led to an
immediate conversion, the foundation was being
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consistently built. Audience 131
Chris' story is a testament to the effectiveness of being consistently o
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present and strategically visible, helping demonstrate that meaningful —— 28 I°

connections can develop in unexpected ways and lead to
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Iong—term progress.
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This is provided for informational purposes only. Producers are ultimately responsible for
the use or implementation of these concepts and should be aware of any and all applicable
compliance requirements. Results from the use of these concepts are no guarantee of your
future success. For financial professional use only. 11/24-3990561



